
Awarding LRAP to traditionally low-yield groups is a proven way to get students and families who are 
concerned about borrowing student and parent loans ‘o� the fence’ and enroll.

Late in the admissions cycle, the following four groups typically comprise a very small share of the 
upcoming fall’s incoming class. But after the unique value of LRAP is introduced, these groups represent 
a tremendous upside.

A SAMPLE LATE-CYCLE FUNNEL ENHANCED BY LRAP

STUDENT TYPE
([Projected late-cycle yield with LRAP] x [number of students in funnel])

ADDITIONAL
STUDENTS

General inquiries, non-applicants
(.04% x 5000)

FAFSA inquiries, non-applicants
(5% x 100)

Incomplete applicants
(2% x 150)

LRAP engages stalled prospects by addressing concerns about student 
and parent debt. 

You could have dozens of students in your funnel who are stuck
due to fear of borrowing. LRAP can give peace of mind to these 
students, incentivizing them to apply, enroll and graduate.

For illustrative purposes 
only. Late-cycle yield rates are 
based on client results. Actual 
results may vary, and 
are dependent upon timing and 
funnel characteristics.
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